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%ssage from the President of CREA



The Canadian Real Estate Association (CREA), on behalf of more than 90,000 REALTORS®
across Canada, is proud to be a Gold Sponsor of the 2008 First Nations and Inuit Housing
Symposium in Winnipeg and a series of capacity-building workshops across the country. The
symposium is organized by Canada Mortgage and Housing Corporation (CMHC) while the
workshops are being organized by aboriginal housing specialist Chris Maracle with the support
of Indian and Northern Affairs Canada (INAC).

CREA has been actively supporting the development of aboriginal housing solutions both on-
and off-reserve for several years. By sharing our housing market expertise and information
about the innovative initiatives taken by aboriginal people, CREA is searching for ways to
expand on their models of success.

CREA is a member of the National Aboriginal Housing Association (NAHA) and is supportive of NAHA's goal%ﬂrjnmg%rgqthe quali-
ty of non-reserve aboriginal housing across Canada. In recent years, our annual political action conference has featured sessions
on aboriginal housing needs, including a presentation by National Chief Phil Fontaine of the Assembly of First Nations.

REALTORS® are working with the Association of Manitoba Chiefs and the Manitoba government on an off-reserve home owner-
ship model for aboriginal people. Alberta REALTORS® are partnering with community groups to provide ownership education and
improved access to mortgage financing. Information about both of these initiatives can be found in this publication.

REALTORS® are strongly supportive of home ownership as the preferred housing objective for most Canadians. A number of
studies have shown that ownership strengthens communities, generates jobs, and helps to stimulate economic growth.

Some bands have used innovative means to establish and maintain successful ownership programs despite the barriers
posed by the federal Indian Act. A few of these successful initiatives are profiled in this publication. While recognizing that
there are distinctive cultural considerations, it is clear that the ownership option has a strong appeal among aboriginal
Canadians when available.

CREA's sponsorship of these events demonstrates the continued commitment of Canadian REALTORS® to support and
encourage initiatives by aboriginal communities, for aboriginal communities. The sponsorship of First Nations and Inuit
Housing Symposium would not have been possible without the participation of the Manitoba Real Estate Association, the
Association of Saskatchewan REALTORS® and the Winnipeg REALTORS® Association. We are sponsoring Chris
Maracle’s workshops jointly with other real estate boards or associations, including the London and St. Thomas Association
of REALTORS®), the Nova Scotia Association of REALTORS® and the Fédération des chambres immobiliéres du Quebec.

Our sponsorship of the Symposium includes the participation of Ron Jamieson who will be keynote speaker at the banquet.
Ron Jamieson is one of Canada’s foremost experts on aboriginal finance.

Whether you are participating in the Symposium or one of the workshops, on behalf of CREA and all REALTORS® | wish
you an informative and productive experience.

Sincerely,

President
Canadian Real E Association
Constraints on Aboriginal Ownership On-Reserve
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Aboriginal people are deciding for themselves how fast and how fully they want to buy into the benefits of homeowner-
ship that are available to them on First Nations territory.

The federal government has championed ownership for First Nations people, despite provisions in the Indian Act that
make true market-based ownership impossible. The government has said it is important for all citizens to be able to buy
a home in their own community, mortgage it, and sell if they so wish.

Underpinned by the Indian Act, collective forms of ownership are the norm in many traditional aboriginal communities.
Under the Act, a First Nation (or band) does not own reserve land but has a right to use it. The band cannot sell land to
band members but may give them a right to occupy or live on the land or in a house on the land. Indian and Northern
Affairs Canada offers this explanation:

“Bands have different systems for assigning land and housing on reserves. It may be: land for which a person has a
Certificate of Possession; or land that is used by a person or family members through tradition or custom.

“Band councils may allot a part of reserve land to an individual band member for personal use. The Minister of Indian
Affairs and Northern Development must approve the band council's decision. Once approved, the member receives a
Certificate of Possession. It entitles the person to use the land and the housing on it or to build housing on the land.

“The person who has a Certificate of Possession may transfer it to another member of the band or to the band with the
approval of the Minister. Certificates of possession are recorded in Indian and Northern Affairs Canada's Reserve Land
Register. Some bands make an allotment jointly to a husband and wife who are both named on the Certificate of
Possession. Generally, however, joint certificates of possession are not commonly issued.”

As well, Section 89 (1) of the Indian Act provides that reserve lands and assets owned by an “Indian” located on-reserve
cannot be mortgaged, pledged, attached, levied, charged or seized by a non-Indian. As this provision rules out direct
loans by non-aboriginal lenders, conventional mortgage financing has been unavailable to First Nations people.



First Nations Land Management Act

The First Nations Land Management Act and related legislation gives a participating First Nation the right to determine land
use, title, and resource management.

To date, 55 communities have signed the First Nations Land Management Act. In making this choice they remove themselves
from many of the constraints imposed by the Indian Act and achieve a measure of self-government.

The legislation creates a favorable climate for economic and housing development on reserve land by delivering the rights, respon-
sibilities and any potential profits attached to land development, leasing and resource management into First Nations hands.

The Act provides a tool for First Nations communities to structure housing programs to suit their own needs. A community-
restricted market system is created where buyers, sellers and those who choose to lease their land to non-native interests
may all see substantial benefits.

As long as land within the community is held by members of the First Nation, buying and selling of title is possible. The Act
allows the First Nation to operate in a manner that is similar to a municipality, with financial control over its own resources.

So far, the communities who have chosen to sign on to the act have been very satisfied with the results. Many bands have
yet to fully implement housing options.

Westbank First Nation is a notable model for using the Act as the foundation for housing. By applying the flexibility the Act,
Westbank has become a mixed community of both aboriginal and non-aboriginal residents. Only First Nation members may
vote on community initiatives but leaseholders on Westbank land are given legal protection of their right to occupy the homes
on which they hold 99-year leases.

Westbank makes use of federal funding to establish rent-to-own tenancies on reserve land but band members also have the
freedom to buy and sell land, provided all transactions take place between band members. Some band members who hold
Certificates of Possession have been able to make use of federal funding in the form of a $20,000 grant that is put toward
the construction of their home. If more funds are required, CP holders have been successful in obtaining funding through reg-
ular channels by creating a personal lease on the land covered by the CP and then using the lease as security for a bank
loan. Of the 474 band members living on-reserve 120 own their own homes.

The value of property held both within the community and in the surrounding area of Westbank has grown significantly since
the First Nation signed the agreement in 2003. And there are peripheral benefits: Aria, a condominium developer in B.C. got
its corporate start at Westbank and has expanded to other communities in the B.C. Interior.



Home Ownership Began with Aboriginal Initiatives

Aboriginal home ownership exists today because First Nations took initiatives 40 years ago to find a way around the
constraints imposed by the Indian Act. The Tyendinaga Mohawk Territory and Six Nations of the Grand River Territory
used federal subsidies to establish revolving loan funds that could provide mortgage loans to their members. As the
demand grew, Six Nations worked with Bank of Montreal and Royal Bank of Canada to develop lending arrangements.

BMO Financial Group’s lending for aboriginal homeownership program has expanded to 35 First Nations in several
provinces. RBC Financial Group is now lending in all provinces.

When a First Nation agrees to use one or both the banks, it negotiates an agreement with the bank whereby the bank agrees
to advance a fixed amount that serves as a mortgage fund. The council issues loans from the fund to individual members.

If the borrower fails to repay a loan, the First Nation steps in and remedies the default under the terms of its agreement
with the bank, using the First Nation's own resources to meet the obligations.

Until recently the First Nation assumed responsibility for 100 per cent guarantee of the fund. Because the banks’ pro-
grams have been so successful — defaults are almost unknown — they have begun to share of the risk with the council.

The banks look at three main factors to determine whether they work with a First Nation. Is there a demand for home
ownership at the First Nation? Are there individuals who can go through the bank’s regular mortgage qualifying process?
(There is no separate process for aboriginals.) Does the First Nation have the resources to guarantee the fund?

Where Certificates of Possession are available, as at Six Nations, they act as the equivalent of title for members who
take out mortgage loans through their band council. The council holds the member’s Certificate of Possession until the
loan is paid off, at which time the certificate is returned to the owner. Where Certificates of Possession are not available
the banks have developed other innovations to provide financing for homeownership.



First Nations Market Housing Fund

The First Nations Market Housing Fund officially opened for business on May 5 2008 with an investment of $300 million set
aside in the 2007 federal budget.

The purpose of the fund is to promote and support expansion of homeownership on-reserve. The fund will provide money for
capacity building programs and a guarantee of repayment to lending agencies. It is intended to enable more First Nation
members become homeowners while respecting the culture of communal ownership of land.

Half of the annual interest generated by the Fund will be allocated to finance capacity building initiatives such as educational
programs and financial management upgrading. The intention is is for the Fund’s capital to remain untouched. In the event of
a community default, lenders will be paid from the fund and the defaulting community will have no further access to federal
housing funds until the outstanding balance is repaid. This will serve to ensure lenders will not be deterred from providing
mortgage programs on-reserve by the inability to foreclose under sections of the Indian Act. It is hoped that smaller lenders
will offer mortgages on reserves where they previously perceived an unsupportable risk.

If recent historical precedent holds true, lenders will experience a much lower risk of defaults than occurs in mortgage financ-
ing for the general population. BMO Financial and RBC Financial have well established relationships and established lend-
ing programs with several First Nations communities across Canada. The default rate for these programs has, so far, been
statistically zero.

Kevin McLeod, business development officer for the First Nations Market Housing Fund says the fund will make housing
more affordable by giving financially established bands more leverage with which to negotiate lower interest rates with
established lenders.

Canada Mortgage and Housing Corporation (CMHC) expects to issue a call for proposals for the use of the capacity building
portion of the fund by December of this year.

It is expected the call will draw interest from First Nations and the private sector. Funds will go toward financial training, edu-
cational programs and mentoring of specific reserve communities who are nearly ready to use the fund but who may lack
some of the skills required to qualify as a participant.

"We're hopeful that the success of the First Nations Market Housing Fund will demonstrate the value of investing in an on-
reserve housing market and promote home ownership,” says John Beaucage, Chair of the First Nations Market Housing
Fund. “Our emerging middle class needs to have access to the same quality of life that other Canadians take for granted.
Good housing for a First Nation family isn't just built on a foundation — it is a foundation that contributes to the health and
self-sufficiency of our community members." Mr. Beaucage is Grand Council Chief of the Anishinabek Nation.

The First Nations Market Housing Fund Board of Trustees is made up of nine Canadians with close ties to their indigenous
communities. Besides Mr. Beaucage, they are:

Vice-Chair: Ruth Williams (British Columbia)

Regional Trustees:

Maurice A. Biron (Ontario)

Eric J. Menicoche (Northwest Territories)
Dean Ozanne (Alberta)

Jim Prodger (Nova Scotia)

Gail Shawbonquit (Ontario)

Randall E. Swanson (Manitoba)

Benoit Taillon (Québec)
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Lac La Ronge Builds on Economic Development

Homeownership is thriving at Lac La Ronge First Nation, thanks to a foundation of economic development and education
that has been laid over the last 30 years.

Beginning with the leadership of the late Chief Myles Venne in the 1970s, band councils have made education, econom-
ic development and meaningful employment a priority for the people of Canada’s 10th largest First Nation, 270 kilome-
tres north of Saskatoon. Lac La Ronge is unique in that it has 18 individual reserves and six communities, four of which
are self-administered.

Lac La Ronge established the Kitsaki Development Corporation and also reclaimed responsibility for education, both of
which have been instrumental in creating the conditions that led to the present-day housing programs. Harry Cook
began his work in the community in 1987 and used his experience to strengthen and diversify Kitsaki and Lac La
Ronge’s economic base.

Secure, meaningful employment has led to the potential for mortgage guarantee programs to thrive on-reserve, Mr.Cook
says, “We saw a lot of resources that could be used for steady employment at La Ronge.” By resources, Mr. Cook
means the abilities and potential of the people, not timber or mineral wealth. Kitsaki was founded on the production and
sale of organic wild rice and has expended to include hotel management, catering, trucking, insurance, a golf course and
interests in lumber and mining. Kitsaki revenues amount to $70 million a year. “It's very important in our society today
that people become as productive as they can. Many people have talent but that talent isn't always used.”

Through Kitsaki, Lac La Ronge has been able to help their people make use of their talents and a climate ripe for individual
home ownership followed naturally as a result. Since 2005, Lac La Ronge has been steadily working toward increasing
home ownership. Inspired by the examples set by Tyendinaga Mohawk Territory and Six Nations of the Grand River
Territory the community, now under the leadership of Chief Tammy Cook-Searson, first established a loan program through
the Bank of Montreal with the help and advice of Ron Jamieson and Tyendinaga Housing innovator, Chris Maracle.

Three years later, 53 of the 5,000 residents living on-reserve own their own homes and carry mortgages based on the
same models as both Tyendinaga and Six Nations. Mortgages granted before 2008 made use of the band’s financial
relationship with the Bank of Montreal as a guarantor. This year the band established a revolving loan fund, is develop-
ing a partnership with the Royal Bank and plans to approach the First Nations Market Housing Fund to expand the pro-
gram even further. By using the fund as a secondary guarantor, band council hopes to negotiate lower interest rates for
band members, thus increasing the community’s access to financing and extending the program to families whose
income levels do not quite reach Lac La Ronge’s current minimum level to qualify for a mortgage.

Lac La Ronge uses a housing authority comprised of an appointed Elder and an elected board of directors, representing
all six of Lac La Ronge’s communities to assist with mortgage applications and act as liaisons between band members
and financial authorities.

Because the band has serviced lots available, the program has more emphasis on new construction than programs at
reserves like Six Nations where land is at a premium. This enables homeowners to build houses that suit their specific
needs. Research available through the Aboriginal Healing Foundation proves the importance of cultural values to every
aspect of community development. At Lac La Ronge, band member’s ability to build their own homes rather than use
standard government-provided blueprints increases the family’s ability to meet social and cultural needs which in turn
adds to the stability of family life.

Lac La Ronge grants mortgages based on a maximum amortization of 25 years. There have been no defaults.



More

Six Nations of the Grand River Territory

Homeownership at Six Nations of the Grand River Territory is traced back to a desire to break out of a cycle of public assis-
tance. Before 1968, band members who were on welfare got housing assistance. Those who were not indigent were out of
luck. Then the band persuaded Indian and Northern Affairs Canada to allow it to use its housing subsidy to start a revolving
loan fund to support ownership for members who wanted to live on the reserve.

With $125,000 in start-up capital, the band council offered loans up to $7,000. To qualify for a home, a member client needed
a Certificate of Possession (CP), providing a right to a lot. There were provisions for sweat equity where a downpayment
might present a major obstacle.

The program has been popular and successful from the beginning. As its popularity grew so did the waiting list. Six Nations
began looking for alternative sources of finance. In the mid-nineties, the band entered into agreements with Bank of Montreal
and Royal Bank to establish on-reserve housing loan programs.

The band holds the Certificate of Possession as security and grants loans from a fund made available by the banks. When
the loan is paid off, the certificate is returned to the owner.

Because the band is the actual holder of the mortgage, the banks are able to provide the funds to prospective homeowners
who wish to build on their traditional land. The amount of funds available for mortgages backed by bank guarantees stands at
$25 million. Individual loan limits are at $105,000 with a fixed interest rate. As of September 2008, the band reports two
homeowners who are in arrears and may be facing foreclosure.

Today there are 2,755 housing units at Six Nations, of which 30 have been built in the last year. Ninety-five per cent are indi-
vidually owned. Six Nations insists on the use of heat recovery ventilators to minimize mold problems. They have proven
effective in nearly eliminating the problem in newer homes. The community is also building an additional 50-unit senior’s
apartment complex, slated for completion in 2009.

Six Nations is feeling the pinch of a land shortage, resulting in higher property values inside the reserve than in neighboring
non-native communities but the market has remained stable throughout 2007 and 2008. Due to a growing youth population
the waiting list for the Six Nations Housing program remains at 660 families. The shortage of available land combined with a
growing demand for housing means the waiting list is not expected to shrink for at least 10 years.

Using band funds, the reserve also offers interest-free housing loans to the disabled and the elderly to allow them to maintain
homeownership or to renovate at a comparatively low cost.

For low income earners the Band administers a program whereby rent geared to income is applied as a mortgage payment.
The success of their current housing programs means there are no plans to establish new housing initiatives. Six Nations

Housing Director Shelda Johnson says her organization has no plans at this point to make use of the First Nations Market
Housing Fund because it would make no appreciable difference to access or affordability on Six Nations territory.

Information Shelda Johnson

Director of Housing

(519) 445-2235




Tyendinaga Mohawk Territory a Pioneer

Tyendinaga Mohawk Territory on the shores of Lake Ontario operates one of the most successful homeownership pro-
grams in Canada. The band has achieved an ownership rate of more than 85 per cent, well above the national rate of
- 68 per cent for all Canadians.

O Tyendinaga began pooling federal housing subsidy funds instead of awarding them to individual band members 36

years ago. This became the basis for a revolving loan fund that underpins its homeownership program. . The band took
, on the function of a financial institution. By keeping control of their own funds the band keeps the cost to homeowners
low. Mortgage payments are all below $500 a month. As the equivalent of a mortgage lender, the band retains posses-
sion of the Certificate of Possession (details on Page 2), the equivalent of title, while the loan is outstanding. When the
loan is fully repaid the owner receives the certificate.



Options for Building Homeownership Today

The success of Tyendinaga has been an inspiration and a model for other First Nations, including some on the following list.
All have created opportunities for on-reserve home ownership programs with a variety of tools chosen to strengthen their
existing housing programs. (Several communities have already made use of more than one solution and more are looking at
combining solutions in ways that are appropriate to life in their cultural and geographic context. This list is illustrative and it is
not meant to be comprehensive.)

Mortgage Insurance Programs

Wikwemikong First Nation is the first Reserve community in Ontario to sign a mortgage insurance agreement with
CMHC that does not rely on a ministerial loan guarantee.

Nak'Azdli (B.C. Interior)

First Nations Land Management Act (Long-term leasing and internal housing markets)
Musqueam First Nation

Osoyoos Indian Band

Seabird Island Sto’Lo First Nation

Grant programs

Millbrook First Nation (Nova Scotia) — grants $25,000 and a building lot to residents who are employed and able to
obtain credit from a bank in order to complete construction on their first home.

Blood Reserve (Manitoba) — provides down payment assistance up to a maximum of $20,000 to Band members
wishing to purchase a home off-reserve.

Educational Programs - Policy Development:
Saskatoon Tribal Council Cress Housing Corporation
Atlantic Policy Congress of First Nations Chiefs
Federation of Saskatchewan Indian Nations

Partnerships

Fort McKay First Nation is using economic development to improve housing opportunities on-reserve and has
entered into a partnership agreement with ATCO Frontech to construct temporary rental housing for workers in the
oil industry. Fort McKay is located in close proximity to the Alberta tar sands, an area experiencing a severe and
chronic housing shortage. Whitecap Dakota Cree and Muskeg Lake First Nations have partnered in their efforts to
provide community services including home ownership to both communities recognizing that the small size of each
community made it difficult for funds to be used efficiently.

Provincial Program contacts

Alberta Housing and Urban Affairs — Affordable Housing Program, 2008 — 2009 Off-Reserve Aboriginal Housing.
Request for proposals closed September 30, 2008 — new programming currently being determined, funding avail-
able: $16 million. http://www.housing.alberta.ca/534.cfm#HOME_OWNERSHIP_ASSISTANCE

Alberta Municipal Affairs Aboriginal Home Ownership Grants
http://www.municipalaffairs.alberta.ca/hs_home_ownership_assistance.cfm

New Brunswick Off-Reserve Aboriginal Home Ownership Program - provides mortgage assistance to quali-
fied applicants
http://app.infoaa.7700.gnb.ca/gnb/Pub/EServices/ListServiceDetails.asp?ServicelD1=200522&ReportType 1=All

Saskatchewan Housing Corporation Remote Housing program, offers grants to assist with building homes
in remote communities
http://www.socialservices.gov.sk.ca/remote

3



A

Manitoba REALTORS® Develop Off-Reserve Urban Model

Manitoba REALTORS® have become increasingly aware of a widening gap in the quality of life between the aboriginal
and non-aboriginal populations of Manitoba. Recognizing the negative impact on urban communities, they have taken an
initiative to help close the gap for the benefit of all.

The number of aboriginal children living in poverty in Manitoba is a shocking 60 per cent. The percentage of the aborigi-
nal households living in core need is far greater than the non-aboriginal population. Only 26 per cent of aboriginals own
their own homes in Manitoba compared to more than 70 per cent for the non-aboriginal population.

In 1998 the Winnipeg REALTORS® Association helped establish a program called the Housing Opportunity Partnership,
or HOP. That successful program has helped 60 families to purchase their first homes. The Winnipeg Association esti-
mates that 20 per cent of the buyers have been aboriginal.

The Manitoba Real Estate Association’s (MREA) project is taking the next step — a program designed specifically for
aboriginal people. The MREA is developing a one-stop solution that meets the total needs of urban aboriginal people in
purchasing, renovating and maintaining a home.

The pilot program is based on a partnership between REALTORS® and the Assembly of Manitoba Chiefs.It will combine funding
from MREA and government housing programs with innovative private sector support to offer a “helping hand,” to First Nation
clients. Its goal is to facilitate realistic home ownership opportunities for First Nation families in Manitoba’s urban centres.

Briefly, here’s how the program will work:
A 15 per cent down payment will be funded by the Manitoba Real Estate Association and the Manitoba government’s
HOMEWorks program on a pro-rated forgivable basis.

A capital grant will be used to subsidize mortgage payments for a 10-year term during a pilot project. The Province of
Manitoba has committed to a grant of $400,000 to kick start the pilot project. Additional funding for 35 homes is being
sought from the HOMEWorks program to complete the original program concept of 40 homes.

With the support of the Canadian Real Estate Association, MREA has asked CMHC to raise the value of a house €ligible for afford-
able housing assistance from $90,000 to $180,000 and recognize guaranteed long term mortgage subsidy payments as income.

A selection process has been completed. Applicants had to meet certain criteria much like anyone else applying for a
mortgage. The program will consider income stability and debt load. Taking that into account, the program will provide
home ownership opportunities for families with incomes between $25,000 and $50,000. An educational program, in part-
nership with SEED Winnipeg Inc., has been established to help homeowners deal with financial management. Additional
educational programs that deal with all elements of home maintenance will be utilized.

The Manitoba Real Estate Association will develop a mentoring program to train aboriginals who want a career in real
estate to provide future sustainability and capacity building. The association is committed to enlisting other private sector
funding to provide sustainability after the pilot project is completed. The association will provide for the administration of
the program. It has created a non-profit organization with a working board of directors drawn from MREA and the
Assembly of Manitoba Chiefs called Tipi Mitawa which means “My Home” in Ojibiway.

Homeownership will dramatically stabilize First Nations families and the lives of their children by fostering equity creation
and helping to break the cycle of poverty. Stability arising from home ownership is fundamental to the mental and physi-
cal health and social development of children. In addition, home ownership results in a pride of ownership, a sense of
accomplishment and well being and significantly improves the quality of life of First Nations families.

More
Information Harry DelLeeuw

Chair, Aboriginal Home Ownership
Manitoba Real Estate Association

(204) 772-0405
/\\
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Alberta REALTOR® HOME Program Helps Aboriginal People

Alberta REALTORS® are partnering with social service agencies, housing agencies and mortgage brokers to help low-
income households overcome the major obstacles to purchasing a home. The Alberta Real Estate Association (AREA)
HOME program offers five key services: education, individual support and advocacy, down payment assistance, underwriting
assistance and ongoing support. It is estimated that 10 per cent of the families who went through the program in 2007 are
from the aboriginal community.

During the coming year the HOME program will be working with three First Nations organizations, the Metis Nation and the
Blood Tribe’s Kainai Housing Corporation. The focus of HOME program will remain the same as in previous years.

First and foremost HOME provides the education necessary to navigate all of the necessary steps toward successful home-
ownership. Brian Finley, AREA’s coordinator of the program says, “We're trying to make the education a mandatory feature of
any down payment assistance program because people are successful then. The bottom line is, if they get educated, it all
gets better — they get better rates, they know what questions to ask.”

Many participants sign up for HOME's educational programs because successful completion allows them to qualify for down
payment assistance. The educational aspect of HOME has been such an asset to aboriginal families that Kainai housing has
made participation a prerequisite to qualify for their new off-reserve homeownership program. As of January 2008, Kainai
began screening applicants and will eventually provide the funds for 50 Blood families to make down-payments of 10 per
cent of the total purchase price of a home purchased off-reserve.

Since all applicants to both programs must qualify for their mortgages just as any other potential buyer would, Mr. Finley
believes the HOME program gives graduates an advantage in negotiating more favourable interest rates, making homeown-
ership more attainable by increasing the price range and thereby the choice of homes.

Following a successful workshop offered jointly by HOME, CMHC and the Metis Nation of Alberta in February of 2008, grants
for downpayment subsidies have been increased.

Since 2002, the HOME program has helped over 220 Alberta families make the move from renting to owning their own
homes. Plans and funding for 2008 will allow HOME to add another 70 families.

AREAis proud of its success and plans to continue to support the HOME program as it expands into programming specifical-
ly targeted to help aboriginal families in Alberta.

More
Information Brian Finley
Coordinator, the HOME Program

(780) 504-6161




Information on Aboriginal Housing Programs and Opportunities

The Assembly of First Nations is the leading organization lob-
bying on behalf of First Nations families and individuals living on-
reserve. The AFN leadership is in regular dialogue with the feder-
al government on issues affecting housing.

Website: http://www.afn.ca

Contact: Mr. Rick O’'Brien AFN Regional Chief, YK Council
E-mail: robrien@cyfn.net or michelle@cyfn.net

Tel: 867-393-9227 / 9207

The National Aboriginal Housing Association is a member-
ship-based organization of non-reserve housing providers and
allies. Its mission is to support housing providers achieve excel-
lence in the management and delivery of housing. NAHA has
recently started work on a national homeownership strategy. In
2006 the association participated with CREA in a housing session
at World Urban Forum 3 in Vancouver.

Website: http://www.aboriginalhousing.org

Contact: Executive Director, Charlie Hill
info@aboriginalhousing.org

Tel: 613-925-1442

The Native Women’s Association of Canada speaks for aboriginal
women across the country. NWAC seeks to promote equal opportunity
for aboriginal women in all areas of Canadian life. The association has
been active in lobbying for real property rights for women on-reserve.
Website: http://www.nwac-hg.org

Contact: NWAC President and National Speaker Beverley Jacobs
E-mail: bjacobs@nwac-hq.org

Phone: 613-722-3033 or 1.800.461.4043

The Congress of Aboriginal Peoples was founded in 1971 as
the Native Council of Canada (NCC). CAP represents the inter-
ests of Metis and non-status Indians living in urban centres. Their
interests are wide ranging and include support for the abolition of
the Indian Act.

Website: http://www.abo-peoples.org

Contact: National Chief Patrick Brazeau

E-mail: reception@abo-peoples.org

Tel: 613-747-6022

The Metis National Council lobbies on behalf of Metis Canadians.
The council does not specifically address housing but includes
urban housing issues in its health and social development files.
Contact: MNC President, Clement Chartier

Website: http://www.metisnation.ca

E-mail: info@metisnation.ca

Tel: 613-232-3216

Toll Free:800-928-6330

The National Association of Friendship Centres acts as a cen-
tral unifying body for the Friendship Centre Movement. Friendship
Centres have a history of providing help in accessing social serv-
ices and independent counselling on housing issues and liaison
with other community organizations. The association has played a
major role in the establishment of urban aboriginal housing pro-
grams in Toronto, Winnipeg and Edmonton.

Contact: Executive Director, Peter Dinsdale

Website http://www.nafc-aboriginal.com

E-mail: pdinsdale@nafc.ca

Tel: 613-563-4844 ext. 318

The Inuit Tapiriit Kanatami is the leading national organization
representing the interests of Canadian Inuit living both within Inuit
communities and outside the Inuit settlement areas. Because of
their location, poor housing and overcrowding may be even more
pressing within these communities than they are for First Nations
Canadians living in the south.

Website: http://www.itk.ca

Contact: ITK Executive Director, Jim Moore

Tel: 613-238-8181 extension 290

Toll-free (Canada only) 1-866-262-8181

The Assembly of Manitoba Chiefs Secretariat Inc. (AMC)
advocates for First Nations communities, families and individuals
in Manitoba. The AMC strikes innovative partnerships with a vari-
ety of public and private organizations in order to create a better
future for Aboriginal Manitobans. Ron Evans is the current Grand
Chief of the AMC

Website: http://www.manitobachiefs.com/index1.htm

Manitoba Tipi Mitawa Inc.

Manitoba First Nations Home Ownership Plan

Contact: Policy Analyst Darcy Wood

Tel: 204-956-0610

The Manitoba Real Estate Association (MREA)

represents the interests and concerns of licensed REALTORS® in
Manitoba. Their membership encompasses nearly 1,700 real
estate professionals divided into 4 real estate boards in all
regions of the province.

Website: http://www.realestatemanitoba.com/

Tipi Matawa program contact:

Harry DeLeeuw, Chair of Aboriginal Homeownership, MREA
E-mail: hdeleeuw@mts.net

Tel: 204-981-2424

First Nations Market Housing Fund

The FNMHF is administered through Canada Mortgage and
Housing Corporation (CMHC).

Website: http://www.fnmhf.ca/english/index.html

E-mail: info@fnmhf.ca

Tel: 1-866-582-2808

Kevin McLeod, Business Development Officer for the FNMHF,
Kevin McLeod may be reached at 613-740-0995

BMO Financial Group

Stephen Faye

National Director - Aboriginal Banking
416-927-2696 Office

Email: Stephen.faye@BMO.com

RBC Financial Group

Michel Germain

National Manager, Aboriginal Real Estate Markets
705-688-4766

E-mail: michel.germain@RBC.com

The Canadian Real Estate Association is the national
organization representing the interests and concerns of
REALTORS® across Canada

Website: http://www.crea.ca

Tel: 613-237-7111



About Our Speakers

The Canadian Real Estate Association is a proud sponsor of the Developing Effective Community Strategies for First Nations Housing
workshops, led by Indian and Northern Affairs Canada (INAC) and coordinated by Chris Maracle.

These workshops are designed to expand capacity for home ownership among aboriginal people. The first of these workshops was held
in November 2008 in London, Ontario and was well attended. Future workshops are being planned in markets across Canada in 2009.

Chris Maracle

Chris Maracle is the award-winning former director of Housing, Parks, and Band
Property Maintenance for the Mohawk Tyendinaga Territory on the north shore of Lake
Ontario. Over the last 20 years he has helped build one of the most successful
on-reserve homeownership programs in Canada. Chris has received awards from
CMHC, the Ontario Home Builders Association and Natural Resources Canada.

For more information about the Developing Effective Community Strategies for
First Nations Housing workshops, contact Chris Maracle at (613) 827-7895.
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